Commercial Call 8-5-14
Updates:  GDI Summer Bonus Program through August 31st
Questions:
Notes:
· Biofuel – Xp3 will be effective following recommended treatment ratios up to B20
Ad copy – Dan Kennedy 
Frank Kern – 3 reasons people don’t buy from us
1. They don’t want your product/service?
2. They don’t believe you!
3. They don’t believe in themselves!
3 levels of influence:
1. What we say about ourselves – competition – people “yell” about themselves.
2. What others say about us!
3. HUGELY IMPORTANT – WHAT WE DEMONSTRATE ABOUT OURSELVES!
---------------------------------------------------------------------------------------------------------------------------------------
· Fuel Hope  - into our partnership and conversations
· Check out 2:50 …”and if I can’t help you - I’m the easiest guy to get rid of” (This sentence helps people to put the guard down).  https://www.youtube.com/watch?v=R3BuGuIRpeE 

· https://www.youtube.com/watch?v=o3uXXLe0Sm4 5:30 - Corporate people buy for 2 reasons – Do their job better or solve problems for them!  6:00 – 5 areas to focus on that people will want to buy from you.
· Improved Performance
· Increased Opportunities
· Competitive Advantage
· Risk Mitigation
· [bookmark: _GoBack]Personal Wins
· Christine Clifford - 



