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Questions/Comments:


Updates:
· Comprehensive Trials – Mauricio approved one of the comprehensive trials this afternoon and will be finalizing the details of what level of testing will be done this week.   We still have 2 open spots remaining, so if you know a company that qualifies please continue to work with them to take advantage of this opportunity.
Training/Discussion: 
· Format will be a little different tonight
· Answer any questions that any new distributors might have
· Answer a couple of questions listed below
· Diagnose and improve the process


Why did you decide to become a GDI rep?
· Diligence showed 100% biodegradable
· Multifaceted – many benefits in 1 product
· Make money and help companies do the same
· Belief in the product
· Helping companies save gallons of fuel - environmental

What is the benefit in your life (result) by being a GDI rep –
· Financial Independence
· Helping other people with our independence

Why do you want that result?
· Family
· Church
· Freedom to do the things you want when you want
· Impact we can have for ourselves 

How will you feel when you reach that goal?
· Happiness and fulfillment

What is 1 thing you know you can do to get closer to reaching that goal – but you haven’t done it?
· Validate the “vehicle” – validate Xp3’s capabilities – test and trial results
· Making more trials happen – 
· Set up email campaigns
Why do you think it will help if you did it?
· Belief increases – everyone becomes someone you can help
· Prospecting increases 1000%
· Shorten the sales cycle
Why haven’t you done it?
· 
What would it take for you to start doing it?

Why are you here this evening?
· Guaranteed rate of return – GDI offers that and all we have to do is take action to get it and realize it.
· Focus on the positive course of action that gets the result - 

5 Important questions to ask yourself:
· If you keep doing exactly what you’ve been doing so far in 2015, what is the approximate income you’d expect to generate with your business this year? 
· When you think about the last month in your business, which would say best summarizes your results:
· Awesome and getting better every day – I’m generating new leads, starting new trials, and having repeat customers.
· Not even close to what I want – I’m making progress, but I want quicker and more consistent results.
· About what I have planned to achieve – I am consistent and happy with the pace and process I am currently doing. 
· What is the #1 area you feel you need to improve in to get the exact results you want?
· Are you taking action each day to improve in that area?  
· Brian Tracy talks about how he picks 1 specific area to improve upon (each year) and focuses on that until it becomes his strength.  We can apply the same principle in our business and our lives AND we can do it in different time frames!
· Would you like some coaching and resources to improve in that specific area?

3 Important Facts:
FACT:   The #1 surface level challenge that all business owners face is generating leads and interest in their business.   This is why people spend millions and in some case billions on advertising for their business!
· Are you addressing this issue every day?
· If not, would you like help in improving in this area?
FACT:  There are many business owners who “think” they are getting results, but don’t know for sure because they aren’t measuring, monitoring, tracking, and refining their process.  Amateurs “guess” and professionals “track”.
· Are you tracking and evaluating your current results?
· If not, would you like help with starting?
FACT:  Most people take it easy on themselves and allow themselves to settle for results that are far less than they are capable of.  
· In 2015, have you given the best effort you could possibly give to reaching the goals you’ve set for your business?
· If not, would you like to start today?
 








· http://100ksalesteam.com  -  Free training resource for Certified GDI Sales Reps to help consistently put those steps together!

