Commercial Training 9-29-15
Updates:
· We still have 3 comprehensive trials available for qualifying companies – we still have several distributors (including myself) working on trying to close these trials.
· At least 400 pieces of equipment and at least 1000 gallons of fuel consumed per month and per piece of equipment.
· http://xplab.com/product/fuel-enhancer-diesel  Link to XpLab page for Diesel Xp3
Your business depends on 2 areas of focus:
· Getting more companies to try Xp3
· Finding interested companies (a.k.a. – getting leads)
· Guiding them to make a decision to partner with us
· Partnering with them through a trial
· Meeting after the trial and proving the results
· Getting consistent repeat orders
· Setting up a schedule for repeat orders
· Having the belief (and proof) that your customers are better with Xp3
· Getting referrals and testimonies
· Pick at least 1 skill to improve in each of the 2 areas listed above.

Tonight’s Training
Questions, comments, success stories?

[image: ][image: ]Benefits of Xp3W-Xtreme
You can use Xp3 or Xp3W in the normal treatment ratio and get the standard benefits of Xp3 and also treat with Xp3W-Xtreme and get the anti-gel protection.
Resources:
Here is a great article talking about poor fuel quality, air, and fuel efficiency/performance. 
http://roadking.com/trucks/bubble-bubble-means-toil-and-trouble/ 
Another great article about costs
http://www.overdriveonline.com/report-higher-driver-pay-fleet-equipment-updates-increase-carrier-costs-in-2014/ 
· Important concept – Xp3 improves the overall bottom line for companies
· [image: ][image: ]Overall costs are still rising, which means opportunity for us with Xp3
· http://cdllife.com/2015/money/covering-cost-of-accidents-has-swift-transportation-struggling-finanically/ 
· http://www.diesel-fuels.com/bad-diesel-fuel.php
· http://biodiesel.org/using-biodiesel/finding-biodiesel/retail-locations/retail-map 
http://www.autoserviceprofessional.com/article/93767/Improving-diesel-engine-performance-and-component-life?Page=2 Information about cetane numbers and benefits

Additional Training: 100K Sales Team Training for GDI Reps

· [bookmark: _GoBack]http://100ksalesteam.com  -  Free training resource for Certified GDI Sales Reps to help consistently put those steps together! 
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