Commercial Training 11-18-14
Questions/Comments:
· 
Updates:
· Xp3W+ has the same benefits of Xp3 that we are used to with the additional benefits of the anit-gel protection.  The product is a little thicker viscosity and will pour below zero, but you may find it difficult to measure using the measuring reservoir.  To ensure that the product is easily measured using the reservoir, we recommend storing the product above 0.  To be clear, the product will NOT gel and will easily blend with the fuel at any temperature, but it will not be easy to measure in the reservoir if colder than 0 degrees.
· Case of 16 oz Xp3W+ = $510
· 1 gallon = $325
· 2.5 Gallon = $735
· Most of the website updates have been completed, but we have found some minor issues with “domain forwarding” and the “shop now” button.  Mike and Randy are aware of the issue and working to get it fixed quickly.  As soon as we have any updates, we will let you know.  As always, thank you for your patience in this process.
· Black-Stone Labs – oil analysis kits for anyone who wants to purchase the oil analysis kit outside of the “Trial Pack” kit.  The soot analysis is extra (ask for the option and instructions when you call), but well worth it because it helps prove increased combustion.  Less soot = more power and fuel efficiency.   http://www.blackstone-labs.com/free-test-kits.php 
Training/Discussion: 
#1 challenge facing your business is obscurity – Grant Cardone (little rough on language, but important lessons) - https://www.youtube.com/watch?v=--Eu64Sfadc 
· Get attention – talking to people, blogging, social media
Most people have more time than money when they start a business and become stopped because they don’t realize the power of using “time” wisely.  Use your time to take advantage of and leverage free resources.
Most people focus on debt instead of generating more income.   
· Our goal is to connect with professionals, who can directly benefit from a partnership with us or knows someone who can.
Strategies to generate interest, connections, partnerships, and sales
1. Cold calling
2. Knocking on doors
3. Advertising (magazines, direct mail, tv/radio, etc.)
4. SEO/Organic search results = traffic to your websites
5. Trade shows/Conferences 
6. Social media 
7. Blogging
8. Referrals
· Free resources – LinkedIn, Twitter, YouTube, Facebook, Blogging (Wordpress, Blogger, Weebly)
· LinkedIn users – 332 million members in over 200 countries
· Facebook – 1.35 BILLION active users and 864 million active daily users and 152 million daily active users in the USA and Canada
· Twitter – 284 million monthly active users and 500 million tweets sent each day
· YouTube – 4 BILLION video views per day and 1 Billion views are on mobile
· 74.6 million sites depend on Wordpress and 48% of the Top 100 sites in the world are on that platform.  (Less than $10 per month with hosting and a domain name)  Blogger is owned by Google.
3 simple and effective steps to generate interest and connections for your business
1. Pick which of these methods is most interesting to you and that you feel best fits your strengths. 
2. Go to YouTube and search for specific training or tips on any of that specific area. 
3. Do at least 1 thing in the option you select consistently each day (can literally takes a few minutes each day).
· If your 1st thought was “I can’t because…” then you will continue to get the results you have always experienced.  
“Version 1.0 is infinitely better than version 0” – Ray Higdon (entrepreneur, author, business coach) http://rayhigdon.com 
· Keyword Planner in Google – allows you to identify keywords that people are searching for and the frequency of the searches.
· I have some additional resources that can assist in helping you improve in any of these areas
[bookmark: _GoBack]http://100ksalesteam.com  -  Free training resource for Certified GDI Sales Reps to help consistently put those steps together!
