Commercial Training 11-10-15
Updates:
· We still have 3 comprehensive trials available for qualifying companies – we still have several distributors (including myself) working on trying to close these trials.
· At least 400 pieces of equipment and at least 1000 gallons of fuel consumed per month and per piece of equipment.
· Randy and the corporate team are working on a brochure for us to hand out some information about Xp3W-Xtreme and Xp3 (general info) that can be used as tool.
· Any countries that require Xp3 to be treated in the fuel in that country? Ask if Xp3 is produced in other countries?
Tonight’s Training
Celebrating some victories:
· Terry and Lisa – 
· Xp3 in a plastic bag with their recent order?
· Fred - 
· Addie – 
· We put together a short summary for their trial and emailed it over
· http://www.grantcardone.com/blog/the-phone-is-your-sales-weapon 
· 72% of sales people never follow up with a written proposal
· Tom – EGR Valves
· Anyone else?
Fuel and Industry Related News:
http://roadking.com/trucks/todays-trucks-require-a-far-more-refined-fuel-than-the-green-diesel-of-old/ 
This is a great article on fuel that talks about some of differences in today’s trucks and engines compared to years ago including:
· Today’s engines require much cleaner fuel
· Reduced sulfur content in fuel causes more issues with microorganisms due to the fact that sulfur tends to fight the growth of those organisms
· These microorganisms (appear as black slime) cause contamination in fuel systems that can lead to plugged fuel filters and damage to engines
· Contamination of fuel produces problems in engines because of the high pressure requirements for combustion in today’s engines.  
· Contamination can enter the fuel system from:
· Storage tanks
· Tanker transfers
· Pipelines
· Fueling process
· This article explains problems that can occur in engine vibration and pressure surges when engines are turned off and started again.
Sales tips and training:
Leave me some information OR can you send me a brochure?
· Remember – this can be expensive option and wasteful if poorly handled
· How do you approach this situation?
·  What questions do you ask and how could that increase your successes?
· Sure I’d be happy to (insert) – I was just curious (insert your question)…


What is one question or situation you had this week that either went the way you wanted or did not?
· 

Great ebook on some interesting statistics on phone calling
https://grantcardone.clickfunnels.com/optin7895941 
I talk about phone calling because it is:
· Fast and easy
· Affordable
· Leverage



Here is a great article on “4 Steps to Avoid Wasting Your Time on Bad Sales Opportunities”
http://www.insidesales.com/insider/sales-management/bad-sales-opportunities/   
· Don’t mistake an interested prospect for a promising opportunity
· Someone can be interested but not always be able to purchase
· Price
· Timing
· Is there a “want and a need” for Xp3?
· Ask pre-close questions right away
· In addition to yourself, are there any other parties who would also be involved in making a decision regarding this partnership?
· If you believed our product will meet your needs, how quickly would you like to start the trial?
· Focus on quality (not just quantity) in your pipeline
· We talked about this last week – the important thing to remember is we want to keep our pipeline full of quality opportunities. 
· Sort quickly so we can determine who is a quality lead at this time
· Remember that you can’t be in 2 places at the same time, so spend time with quality prospects instead of people who are not “Beth or Bob” at this time!
· Keep your bases covered
· Keep a clear picture of the stages various companies are in throughout your pipeline
· Organization and systems – consider having different documents, folders, whiteboards, notebooks, etc. so you can keep things clear and organized
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Additional Training: 100K Sales Team Training for GDI Reps

· http://100ksalesteam.com  -  Free training resource for Certified GDI Sales Reps to help consistently put those steps together! 

